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THIS PRESENTATION IS FOR INFORMATIONAL PURPOSES ONLY AND IS DESIGNED TO PROVIDE GENERAL INFORMATION. 
WE DO NOT PROVIDE INVESTMENT COUNSEL OR ADVICE ON ANY PRODUCTS.

INFORMATION CONTAINED ON THIS PRESENTATION ARE NOT AN OFFER TO SELL OR A SOLICITATION OF AN OFFER TO 
BUY ANY INTEREST IN ANY INVESTMENT VEHICLES. AN OFFER CAN ONLY BE MADE BY THE OFFERING DOCUMENTS OF 
EACH INVESTMENT VEHICLE AND ONLY BY SUCH THE MANAGER OR SPONSOR OF SUCH INVESTMENT VEHICLE, AND 
OFFERS SHALL ONLY BE AVAILABLE TO INDIVIDUALS WHO MEET THE INVESTOR SUITABILITY AND SOPHISTICATION 
REQUIREMENTS OF EACH INVESTMENT FUND. 

ANY PRIVATE PLACEMENT UNITS OFFERED HAVE NOT BEEN REGISTERED UNDER THE SECURITIES ACT OF 1933, AS 
AMENDED, NOR ANY OTHER APPLICABLE U.S. OR FOREIGN SECURITIES LAW. THE UNITS HAVE NOT BEEN APPROVED 
OR DISAPPROVED BY THE SECURITIES AND EXCHANGE COMMISSION, ANY STATE OR FOREIGN SECURITIES 
COMMISSION OR ANY OTHER REGULATORY AUTHORITY. ANY REPRESENTATION TO THE CONTRARY IS UNLAWFUL. 

ANY UNITS OFFERED ARE SPECULATIVE AND INVOLVE A HIGH DEGREE OF RISK. NO INVESTMENT IN THE UNITS SHOULD 
BE MADE BY ANY PERSON NOT FINANCIALLY ABLE TO LOSE THE ENTIRE AMOUNT OF ITS INVESTMENTS. 

ANY SECURITIES ARE OFFERED THROUGH CREATIS CAPITAL, LLC., A FINRA AND SIPC REGISTERED BROKER/DEALER.
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DISCLAIMER



Å Private Placement Marketer, identifying and distributing the highest quality
alternative investment firms to institutional investors

Å Investment Advisor to institutional investors, seeking to fulfill their investment
searchmandates

Å Offering participation in Catalyst Cap Intro Events through our sister company
Catalyst Financial Partners

Å Runs the Catalyst Online Investor Network (COIN), offering featured funds
exposureand introductions asóCOINFundsô

Å Strength in family offices, endowments and consultants in Northeast US

Å Focuson tactical assignments in private equity, real estateand hedgefunds

Å Since2012 the firm has raised over $220m in 10+ closings

FIRM OVERVIEW
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Performance
Å Pastperformance is a key factor to attract new capital
Å How a fund performs in periods of market stressis

crucial
Å Performance should strictly reflect the stated

investment strategy, with no style drift
Å Proven, long track-record and alpha creation

Capital Raising
Å Uniquely crafted investment strategy which fits into a certain type ofinvestorsôportfolios
Å Articulated marketing plan, set competitive positioning and dedicated marketing resources
Å Systematicmarketing approach and long term persistence
Å Fund performance which is attractive (seeaboveand graph)

Operations
Å Institutional grade serviceproviders, high quality management, and best practices
Å Stress-tested team and counter-party relationships
Å Internal financing and ownership structure
Å Regulatory demands and compliance functions

1 Preqin Hedge Fund Spotlight, January 2018

THE THREE LEGS OF A 

SUCCESSFUL PRIVATE FUND
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While past performance may not be indicative of future

performance, it is a clear signifier of future asset flows1
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Hedge Fund Asset Flows in 2017 by 2016 Returns
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Access to Investors is Limited
Å Premium accessto investors is relationship driven
Å Knowledge aboutinvestorsôinvestment preferencesis casespecific and varies over time

Availability of Investment Firms and Opportunities is Fragmented
Å Branding, marketing and distribution efforts are critical to afirmôsgrowth
Å It is key to be able to identify, research,and select the best investment firms and opportunities

Investors Want to Invest Directly, and Seek óSearch& IdentifyôAdvise
Å Rather than giving an intermediary capital, investors announce searchmandates and invest directly
Å óReverseInquiryômandates are prevalent

Regulatory Landscape Calls for Institutional Grade Advisors
Å Increased financial regulation calls for advisors that addressand satisfy local regulatory needs

THE OPPORTUNITY
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Selected óSherry-PickedôInvestors
Å Targeting a certain sub-set of investors and facilitating introductions
Å Investor leadsare produced by direct outreach efforts, email distributions, and internal resources
Å Following up for feed-back and next steps

Outsourced CMO
Å Acting asa local resourcefor a manager on the US East Coast
Å Assistancewith building data room, designing and executing a marketing plan
Å Branding and exposureinitiatives
Å Joining to meetings, sitting in on calls and strategizing the next steps
Å Taking ownership of the capital raising processand the on-boarding procedure

Roadshows & Investor Events
Å Organizing city or multi -city roadshowswith investor introductions
Å Participating in Catalyst Financial Partnersôcap intro events

Reverse -Inquiries from Investors
Å Through the network COIN investor interest and searchmandates are identified
Å Introduction are made to COIN Funds

FIRM ASSIGNMENTS
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INVESTORS

Å

Å Mainly covering North East and US basedinvestors

Å All investors are institutional
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Å Special focus on single/multi -family offices as well
asendowments and consultants
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SELECT FUND CLIENTS
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SCOUT VENTURES



Å Canada -Israel October 2015 Conference on
Å Venture Capital and Private Equity

Å Israel June 2016 Summit on Private Equity
and Hedge Funds

OFFICAL TRADE MISSIONS

Government of Israel
Economic Mission to North America

Foreign Affairs and 
International Trade Canada 
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CATALYST CAP INTRO EVENTS

Å Award winning and industry recognized cap intro events for private funds

Å Over 2,300 individuals have attended one of Catalyst Financial Partnersôevents

Å Produced over 80 events in New York City, Singapore and SanFrancisco

Å Averageratio managers to investors 1:2.5

Private meetings Presentations
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